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FINAL OPPORTUNITY TO CLAIM FOR 2009 SoECIAL POINTS

We are all happy 2009 is over and we can hopefully look forward to a better bufdinyTEREST -
year in 2010. The last thing you want to do is leave money behind in 2009. The ¢lai .

forms on pages 6, 7, and 8 will make certain you obtain the money you are ehtit Sr%bzershlp Pays
receive. Please take a moment and fill out the claim forms.

nuf]acturers

Remember, no receipts are necessary. You are not required to use a certain F\umypa
’ b Y- q |ghted3ages

Manufacturers. We understand that your subcontractors may buy the material, bLg
are the one that receives the rebate.
Unlike other orebateso6 our administ ParFt:CéJattlnrgrPnl y
you. There is no incentive for them to reject a claim. If you need any help or havﬁe%glztﬁgtll;f:orm
guestions, they are available to service yo8488886. This is an exclusjve
member benefit of your State and Local Association, please take advantage of it!

~ 1 Rebate Claim Form
The average rebate per Builder Page 6,7, & 8

participating in the 3rd Quarter 2009 was $468.00!

Page 5

If you have not registered or filed a claim, do it today! Simply print the Registration

Form on page 5 and fax it to odremlhumber, 887 75591. Again, the current Any Questions?
Rebate Claim Forms are on pages 6, 7 & 8. You can claim for any home, renfoggdgall or email our
project, or muiamily units completed from Juiystember 31st, 2009. If you Program Administrators:
have not completed a home or project, simply send in the Registration Form, that Waw 198400

you are ready to go when things turn around. info@hbarebates.com
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mailto:info@sibuyingnetwork.com?subject=Member%20Rebate%20Program%20Question
http://www.bradfordwhite.com/homea.asp
http://yourhome.honeywell.com/Home/default.htm
http://www.lutron.com/
http://www.exteriorportfolio.com/ep/index.aspx
http://www.cranegroup.com/building/evermark.htm
http://www.fencescape.com/
http://www.heatilator.com/
http://www.jacuzzi.com/
http://www.eldoradostone.com/flashsite/
http://www.timbertech.com/
http://www.zurnpex.com/
http://www.residential.carrier.com/
http://www.deltafaucet.com/
http://www.heatnglo.com/
http://www.security.honeywell.com/hsc/solutions/structured/index.html
http://www.pittsburghpaints.com/our_products/interior_paints/monarch_mopako/
http://www.thermatru.com/
http://www.warmlyyours.com/
http://www.bryant.com/
http://www.security.honeywell.com/
http://mansfieldplumbing.com/v3/index.html
http://progresslighting.com/
http://www.velux.com/
http://daltileproducts.com/home.cfm?s=2
http://www.exteriorportfolio.com/ep/index.aspx
http://www.pittsburghpaints.com/
http://www.porterpaints.com/
http://www.dirtdevilcentral.com/
http://www.vacuflo.com/
http://www.tyco-rapidresponse.com/
http://www.chiohd.com/
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Membership Pays.

No one likes to leave money on the table. So,
what would you think if you could get a rebate

for your |l oyalty to many
Manufacturers? Well, now you can!
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The Member Rebate Program is aimed
at increasing your bottom line. For the minimal effort
of informing us about the products you use, and telling’ =

us when you close on a h
your pocket. When you participate in the
Member Rebate Program, you can count on
receiving checks every quarter!

The Average Rebate Per Builder Participating
in the 3rd Quarter 2009 wa$468.00!

Benefits of Participating
The biggest perk? Money. Cold, hard cash.

And all for just remaining |l oyal to many
your homes or remodeling projects.

Lumpsum checks for closed homes or projects are mailed quarterly.

No Change Needed In Your Business Practice

Besides the money, tdiatt orseltihees boens tv eprayr tl
change the way you conduct business. Best of all, you do NOT have to change the way yol
We do the paperwork, collect the money and mail you the quarterly checks directly
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PURON R EMINDER
Remember!

Puron® Refrigerant from Carrier offers the solution to the
new code!

The year 2010 marks an important U.S. milestone for ozone protection with the phase
out of R22, an ozone depleting refrigerant used in somepnewti@iing systems

for more than four decades. To meet this environmental challenge, Carrier Corp., a
unit of United Technologies Corp. (NYSE:UTX), and our Platinum Partner,
introduced newsezone depleting alternative cooling solutioRsraithiefrigerant

approved in 1997, by the U.S. Environmental Protection Agency.

Effective January 1st, 2010, all residential new construction must
be completed using norozone depleting refrigerant such as
Puron! Make sure you are in compliance!

INTRODUCING CLOPAY 2 BEGINNING 4
Clopay joins the Member Rebate Program to prquialktygpoducts to homebuilders

The Member Rebate Program has added Clopay
residential garage door manufacturer, to its growing list of Platinum Partners. Clopay Garage
Doors is proud to join the other manufacturers currently using the Member Rebate Program

to manage rebates for homebuilders and, in turn, grow their market share.

Gar a

The participation of Clopay Garage Doors allows builders to access cost savings on a broad
range of garage products offered through the Member Rebate Program. Clopay offers the

broadest assortment of residential designs, styles and commercial garagedoorsof any
manufacturer.
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0The exclusive partnership and aff
suppl ement al t ool to enhance our cu
National Accounts for Clopay. 0The
our wide range of products to compliment the various architectural home s
all ows us the opportunity to connec

through national programs. 0
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About Clopay Building Products

Clopay Building Products is North A ar

offering the most complete line of residential and commercial garage doors. C
four manufacturing plants, 49 company owned Distribution Centers and h
network of 2,500+ installing dealers. Our extensive sales and service net
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warranty from Clopay Building Products, assures total customer satisfacti

on on every

purchase. The Clopay brand has the distinction of being the only garage door
awarded the Good Housekeeping Seal of Approval for its residential door
information on CIl| opay 0 swww.aopaydo@astcem p r
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